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"We have a clear goal: to be Europe‘s leading
software provider for intelligent supply chain
and commerce solutions for retail, logistics,
and industrial companies. We have laid the
foundation and are doing everything we can to
continuously develop our software solutions
through Al, automation and state-of-the-art
technologies while never losing sight of the
future and needs of our customers."

Dirk Bingler, CEO




1972

Love, peace, freedom... In Germany, almost every-

one wears the iconic peace symbol, ABBA records
their first song, "People Need Love", and XEROX
introduces the "Alto", a PC with a graphical user
interface as a global technological innovation.

In the same year, holtl Retail Solutions is founded to revolutionize POS and
merchandise management solutions. One of 22 hidden champions that
have gradually built up today‘s REMIRA: the foundation on which 500 col-
leagues generate annual sales of over 50 million euros. REMIRA stands for
intelligent supply chain and omnichannel commerce solutions for retail,
logistics and industrial companies in all sectors.



1,000 puzzle pieces

At the beginning of the 1970s, new technologies and
products were introduced almost weekly, one after
the other - from scientific calculators and digital wat-
ches to anti-lock braking systems for vehicles.

This led to many new companies being founded worldwide, but also in
Germany, the economic wonderland. Today, they would be called start-ups.
Furthermore, a wide variety of REMIRA founding companies were created,
but they all had one common goal: to simplify their customers‘ lives in the
areas of planning, warehouse and inventory management, materials and
goods management, as well as through POS systems and retail software.



Two worlds, one idea

The original REMIRA companies had a vision of making their users* ever- R ] ) T o

yday work in logistics and retail easier, automating it and thus making it
more efficient. Gradually, two large companies emerged: REMIRA Group
GmbH and ROQQIO GmbH.

Supply chain solutions

The eight companies Remira GmbH, StatControl, Tia A3, LOG:IT, PreSet,
Outperform, Nicando and Kyklos merge to form REMIRA Group GmbH. In
2018, investor Elvaston joins the company. REMIRA develops into one of
the leading providers of supply chain solutions on the market. The goal: to
create Al-supported ,,end-to-end cloud solutions” for customers.



Omnichannel commerce

Almost simultaneously, a similar spectacle is taking place in the retail sec-
tor: ROQQIO Commerce Solutions GmbH is also being formed from a mer-
ger of eight companies: ROQQIO Commerce Cloud, ROQQIO GmbH, holtl,
Futura, eFulfillment, Retail Trust, Clarity & Success and Terra Software.
ROQQIO provides its customers with fully integrated omnichannel soft-
ware that connects all sales channels and harmonizes all retail processes.

Intelligent software solutions

The many pieces of the puzzle come together to form a complete pictu-
re: supply chain solutions are linked with omnichannel solutions. Even if
parts were missing or had to be replaced along the way, the big picture
remained the same over the years: to make supply chains and commerce
processes smooth and efficient.
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Knowing customers
and their industries

REMIRA simplifies processes for its customers be-
cause the demands placed on warehousing, produc-
tion and retail outlets have risen sharply in recent
years. The same applies to sales channels - whether
brick-and-mortar stores or online shops and plat-

forms.



High degree of automation
The aim is to integrate, automate and harmonize procurement, storage,
production and sales processes across the board. Customers should be
given time for what matters most, so they can market their goods more
successfully and make their everyday work more productive. Customer
satisfaction is therefore at the heart of our services.

In-depth expertise

REMIRA can draw on its in-depth IT expertise and experienced employees.
The solutions have been continuously developed over the years. At the
same time, comprehensive industry knowledge has been built up, ena-
bling the processes and challenges in companies of all sizes and in all busi-
ness areas to be optimized sustainably and with a fast ROI.



Joint concert with
highs and lows

The big merger takes place in early 2022: Supply
chain specialist REMIRA and ROQQIO, the expertin
omnichannel commerce software solutions, merge
to form the advanced REMIRA umbrella brand.
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Merger
With around 500 employees and cumulative annual sales of €50 million,
REMIRA enters the stage as one of the largest software companies head-
quartered in Germany.

To continue its strategic growth and further expand its market position
internationally, five Italian software companies are acquired and integra-
ted into REMIRA. The broad product portfolio is designed to offer compa-
nies an end-to-end solution that focuses entirely on the behavior of end
customers and the market.

But shortly thereafter, customer needs shift again: from product diver-
sification to specialization in key areas and industries. In 2023, REMIRA
divests itself of individual areas and products. Strategically realigned and
with a new CEO at the helm, Dirk Bingler, the REMIRA team takes off.
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Realighment of
REMIRA

2024 is a year of change for REMIRA. In reference to
its headquarters in Dortmund, located on the site
of the former Phoenix blast furnace, REMIRA rises
like a phoenix from the ashes.
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At the beginning of 2025, the company launches the REMIRA PLATFORM as a single source of truth and central data
hub. On the REMIRA PLATFORM, orchestrated services and software solutions will run in sync on a central hub. For
REMIRA, the future lies in the cloud and in SaaS-enabled software solutions that all customers can access conveniently,
easily, and quickly - without the need for complex local installation and dedicated IT resources.
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REMIRA in the future
REMIRA has reinvented itself within a very short period of time and is now
considered one of the leading European companies for software solutions
in the areas of supply chain and omnichannel commerce. REMIRA's custo-
mers can orchestrate all services and software solutions in a central hub
and access them according to their needs and target groups. Also available
as Software-as-a-Service: depending on the depth of integration of the
solution, REMIRA's customers can switch directly to the new cloud product
or pursue a hybrid approach. REMIRA's strategy is paying off and pointing
the way to the future.

Curious about our
supply chain and
commerce solutions?
Scan the QR code now
to learn more!
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C-Level

i-:rdm left to right: Dennis Dreibrodt, Ralph Hartwig, Elena Peter,
Mario Raatz, Oliver Jenneskens and Dirk Bingler
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Empowering supply
chain & commerce

We support our customers in making their supp
chain and commerce processes more sustainable,
resilient, cost-effective and agile. This enables us to*
generate more revenue and strengtpen <;ur custq{‘ S
mers‘ position in the competitive,environment. -
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